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Build Your 
Business with 
the Power of 4

 “I challenge you to live 
and share this exciting  

four-part strategy 
to experience greater 

retention, teamwork, and 
financial freedom.” 
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As a 4Life® distributor, you work every 
day to share the products and financial 
opportunity with others. You encourage 
everyone in your group to take the 
products and develop a commitment to 
4Life. You dedicate yourself to making 
your dreams a reality. As such, you 
appreciate the importance of an effective 
business-building strategy.  

In the Summit and Accent publications 
over the past several months, we’ve 
discussed some very important concepts: 
home meetings, product socialization, 
Diamond4Life enrollment, and Power 
Pool participation. On its own, each 
represents an important tool for 
successful business building. Together, 
they create an exciting strategy that we 
call The Power of 4.

• Home meetings: Welcome new friends 
into your home on a regular basis to 
introduce them to the 4Life products and 
financial opportunity.

• Product socialization: Make 4Life 
products a part of your daily routine and 
tell others how they’ve made an impact 
on your life.

• Diamond4Life enrollment: Sign up 
new distributors at the Diamond4Life 
level so they have a great inventory of 

products and marketing tools to get 
their 4Life businesses off the ground and 
running smoothly.

• Power Pool participation: Recruit 
new distributors every month to build 
your business and help make sure 
they stay committed to 4Life. As they 
experience greater rewards, they become 
more likely to stay dedicated to 4Life and 
their dreams.

Distributors who recognize the 
effectiveness of these principles, and 
realize the synergy that can occur 
when they’re utilized together, tap 
into a powerful opportunity for steady, 
consistent growth. I challenge you to 
live and share this exciting four-part 
strategy to experience greater retention, 
teamwork, and financial freedom. 
Discover the Power of 4!

Sincerely,

Trent Tenney 
Senior Vice President of Marketing

 Get to know Trent even better by reading his 

executive bio online at 4life.com. Simply follow the 

Company link to Executives. 


